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Signal, Noise, And What Matters: The Rate-Cut
Waiting Room

Why planning should not depend on one Fed decision

The Rate-Cut Waiting Room

Clients are hearing the same question again: When will interest rates finally come down? That question matters, but it is
not the best starting point for planning.

A better question is: What if rates remain meaningful for longer than expected?

The Federal Reserve kept the federal funds target range at 3.50% to 3.75% at its April 29 meeting. The same statement
noted that inflation remains elevated, partly reflecting higher global energy prices, and that Middle East developments are
contributing to a high level of uncertainty around the outlook. In late May, the Fed's daily H.15 release showed the
effective federal funds rate at 3.62%, the bank prime loan rate at 6.75%, and the 10-year Treasury yield at 4.45% as of May
29. Cash yields, loan rates, bond yields, and inflation all remain active planning variables.

Signal
The signal is that interest rates are still doing real planning work.

This is not a zero-rate environment where cash earns nothing and debt can be treated casually. Short-term cash still pays a
meaningful yield. Floating-rate debt still matters. Bond duration still matters. The tax character of interest income still
matters. For retitees and business owners, the gap between waiting for rates to fall and planning around today's rates can
be meaningful.

The Fed's April meeting minutes showed a complicated backdrop: Treasury yields had moved higher, near-term inflation
compensation had risen, and market expectations pointed to little change in the federal funds rate over the remainder of the
year. The Bureau of Economic Analysis later reported that the PCE price index rose 3.8% from a year earlier in April,
while cote PCE rose 3.3%. That is still above the Fed's 2% longer-run objective.

The practical signal is not that rates must rise or fall from here. It is that planning decisions should not depend on a single
expected Fed cut.

Noise

The noise is the day-to-day debate over the next Fed meeting.

A cut, pause, or hike can move markets in the short run. It can also affect cash yields, bond prices, and borrowing costs.
But a quarter-point move rarely changes the foundation of a well-built financial plan by itself.
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The noise can show up in several ways. Retirees may chase the highest CD or money-market yield without thinking about
reinvestment risk, taxes, or the need for longer-term income. Business owners may delay financing decisions indefinitely
because they assume capital will be cheaper soon. Investors may hold too much cash because it feels productive, while
forgetting that cash can become less productive quickly if rates decline. Borrowers may focus only on the Fed funds rate
even though mortgages, business loans, and long-term bonds also respond to inflation expectations, credit conditions, and
Treasury supply.

None of these reactions are irrational. They are understandable. The problem is that they turn a forecast into a plan.

What Matters

What matters is matching each dollar to a job.

For households, cash should be tied to emergency reserves, tax payments, planned spending, and near-term needs. Beyond
that, excess cash should be reviewed against inflation, taxes, reinvestment risk, and long-term return needs.

For retirees, the income plan should answer a few practical questions. How much spending is supported by cash and short-
term instruments? How much is supported by bonds or other income-producing assets? How much of the portfolio still
needs to be positioned for long-term growth? A high current yield can be useful, but it is not the same thing as a retirement
income strategy.

For business owners, this is a good time to review debt structure. Floating-rate loans, operating lines, equipment financing,
renewal dates, acquisition capital, and real estate debt should be stress-tested across several rate scenarios. The right
question is not only whether rates may fall. It is whether the business can absorb rates that stay higher, move lower slowly,
or rise again if inflation remains persistent.

For investors, the fixed-income side of the portfolio deserves more attention than it did when rates were near zero.
Duration, credit quality, liquidity, tax sensitivity, and the role of cash should be reviewed together. The goal is not to guess
the exact peak or trough in rates. The goal is to make sure the portfolio's interest-rate exposure supports the broader plan.

The practical takeaway is simple: waiting for rates to normalize is not a strategy. This environment rewards clients who
know what their cash is for, what their debt costs, what their income plan requires, and where their portfolio is exposed to
rate changes.

Questions Worth Asking

e How much cash do we need for known spending, taxes, emergencies, and planned opportunities over the next 12
to 24 months?

e If money-market or CD yields fall from here, what replaces that income, and does the portfolio still support the
plan?

e Which debts reprice or mature over the next one to three years, and what happens to cash flow if rates do not fall
as quickly as expected?

e  For retirees, are we using cash for stability, bonds for income and ballast, and equities for long-term growth, or has
the current yield on cash blurred those roles?
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e For business owners, does the current borrowing plan still work under several rate paths, including a slower
decline in rates or a renewed inflation shock?

Closing Thought

Rate forecasts are useful background, but they are not planning instructions. The objective is not to win the Fed guessing
game. The objective is to make sure cash, debt, income, and portfolio exposure are aligned with the client's actual time
horizon and risk tolerance.

In a rate environment that still matters, discipline means knowing which dollars are for safety, which dollars are for income,
which dollars are for opportunity, and which dollars are for long-term growth.
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Disclosure

This material is for informational and educational purposes only and should not be construed as individualized investment, tax, or legal advice. The opinions
expressed are based on information available at the time of writing and may change without notice. Past performance is not indicative of future results. Investing
involves risk, including the possible loss of principal. Fixed-income investments are subject to interest-rate, credit, inflation, and liquidity risk. Clients should

consult their financial advisor, CPA, attorney, and other professional advisors before making decisions based on their specific circumstances.

Advisory services offered through Fortified Wealth Strategies, Inc., a Registered Investment Advisor. Registration as an investment adviser does not imply a

certain level of skill or training.
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